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“Monitoring legislations, practices, policies and measures of other countries
concerning agreements and decisions limiting competition” ranks high
among the duties assigned to the Turkish Competition Board (the
“Board”) by Law No. 4054 on the Protection of Competition (“Law No.
4054”). The Board has been gearing up to harmonize the Turkish
legislative framework in the field of competition law with European
Union standards. In fact, this is a requisite of international agreements
to which Turkey is party. To that end, the Turkish Competition
Authority (the “Authority”) regularly examines the entire legislation
applicable in the European Union and adopts, to the extent applicable,
various secondary legislations. These secondary legislations concern,
inter alia, mergers and acquisitions, agreements in motor vehicle and
insurance sectors, vertical restraints, research and development
agreements, technology transfer agreements, access to file, protection
of trade secrets, hearings, leniency, and fines. 
Few would disagree that 2017 has been one of the most prolific

legislative periods for the Authority as it witnessed fundamental changes
in important regulations and supporting guidelines. The (i) “Draft
Guidelines on Vertical Agreements”, (ii) “Communiqué 2017/2 on the
Amendment of Communiqué 2010/4 on Mergers and Acquisitions
Subject to the Approval of the Competition Board” and (iii) “The New
Block Exemption Communiqué No. 2017/3 for the Vertical Agreements
in the Motor Vehicle Sector” have recently been a focus of the Board’s
harmonization work.

I. Draft Guidelines on Vertical Agreements
The Authority announced on July 20, 2017 that its Draft Guidelines on
Vertical Agreements (the “Draft Guidelines”) was available for public
consultation. The Draft Guidelines include new
regulations in respect of (i) evaluation of the
non-compete obligations in the agency
agreements, (ii) online sales and (iii) ‘most-
favored-nation’ clauses aimed at eliminating
inconsistencies between the current legislative
framework of competition law in order to
bring it more in line with EU legislation. 
As for non-compete obligations in the

agency agreements, the current Block
Exemption Communiqué on Vertical
Agreements No. 2002/2 (“Communiqué No.
2002/2”) and the Draft Guidelines provide that
such clauses would only be considered under
Article 4 of Law No. 4054 in case a market

foreclosure effect arises in the relevant market (thus promoting a “rule
of reason” analysis). In this regard, the Authority’s informatory note
states that such an approach would contradict the general framework
of Law No. 4054. Accordingly, the Draft Guidelines suggest an
amendment on this point to the effect that non-compete obligations
would fall within the scope of Article 4 irrespective of whether they
create a foreclosure effect in the relevant market. 
The Draft Guidelines also introduce new provisions regarding online

sales and point out the necessity of a specific regulatory framework for
online sales. To that end, the new online sales provisions conform to the

equivalent provisions in the European
Commission’s Guidelines on Vertical
Restraints. The new provisions mainly relate to
(i) hardcore restrictions for online sales, (ii)
provisions concerning online sales in selective
distribution systems and (iii) conditions for the
use of online sales as sales channel. 
Last but not least, the Draft Guidelines

introduce new provisions with respect to most-
favored-nation (“MFN”) clauses, which have
recently been scrutinized by the Turkish
Competition Board (e.g Yemek Sepeti, 16-
20/347-156; June 9, 2016), in a similar fashion
as the European Commission. The new
provisions provide for a rule of reason approach
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with regard to the analysis of MFN clauses under competition law. Their
contribution is highly significant as they will provide vital guidance for
the Board’s future decisional practice on this matter. 

II. Communiqué 2017/2 on the Amendment of Communiqué No.
2010/4 on Mergers and Acquisitions Subject to the Approval of
the Competition Board
The Authority published the Communiqué 2017/2 on the Amendment
of Communiqué No. 2010/4 on Mergers and Acquisitions Subject to the
Approval of the Competition Board (“Communiqué No. 2017/2”) on
February, 24, 2017 on its official website. While there is no change
regarding the current applicable turnover thresholds, the new regulation
includes substantial amendments with respect to (i) notifiability
assessment for successive transactions and (ii) the stand-still obligation
applying to stock exchange operations (which take into consideration
the current applicable EU law on this matter). 
Article 2 of Communiqué No. 2017/2 abolished Article 8/5 of

Communiqué No. 2010/4, which previously propounded that “two or
more transactions carried out between the same persons or parties within
a period of two years shall be considered as a single transaction for the
calculation of turnovers listed in Article 7 of this Communiqué.”. The
Communiqué No. 2017/2 extended the scope of successive transactions.
In the new regime, “two or more transactions carried out between the same
persons or parties or within the same relevant product market by the same
undertaking concerned within a period of three years shall be considered
as a single transaction for the calculation of turnovers listed in Article 7 of
this Communiqué.”. With this amendment, the Board now considers
transactions carried out by the same undertaking in the same relevant
product market within three years as a single transaction. 
Another amendment is the exception to the stand-still obligation for

series of transactions in securities (where control is acquired from
various sellers in a stock exchange). Accordingly, such transactions could
be notified to the Authority after their implementation/closing, provided
that (a) the notification is submitted to the Board without delay, and (b)
the acquirer does not exercise the voting rights attached to the securities
in question or does so only to maintain the full value of its investments
based on a derogation which would be granted by the Board. 

III. The New Block Exemption Communiqué No. 2017/3 for the
Vertical Agreements in the Motor Vehicle Sector
The New Block Exemption Communiqué No. 2017/3 for Vertical
Agreements in the Motor Vehicle Sector in Turkey (the “New
Communiqué”) was published in the Official Gazette dated 24 February
2017. It revoked the Block Exemption Communiqué No. 2005/4 for
Vertical Agreements and Concerted Practices in the Motor Vehicle
Sector (the “Former Communiqué”). The Authority published on its

official website on March 7, 2017 a new set of guidelines which provide
further details regarding implementation of the New Communiqué (the
“New Guidelines”). 
The New Communiqué brought fundamental changes, in particular

with regard to (i) conditions for block exemption, (ii) non-compete
obligations and multi-branding and (iii) withdrawal of exemption and
calculation of market shares. 
The New Communiqué abandons separate threshold system

adopted in the Former Communiqué. It provides a unilateral market
share threshold of 30% for both quantitative distribution agreements
and exclusive distribution agreements in order to benefit from the
block exemption regime on the grounds that “different thresholds
system” did not introduce efficiencies in the formation of distribution
systems. Within the scope of the Former Communiqué, the market
share threshold for quantitative selective distribution system was
40%.
The New Communiqué excluded certain requirements that were

necessary to benefit from the protective cloak of block exemption under
the Former Communiqué. For instance, granting parties (suppliers and
distributors) the right to bring conflicts arising from the relevant
agreement to an independent expert or arbitrator is no longer a
condition of block exemption. On the other hand, certain provisions
regarding termination notice have been preserved in the New
Communiqué. 
The New Communiqué defines non-compete obligation as “any

direct or indirect obligation imposed on the buyer, aimed at purchasing,
from the supplier or another undertaking to be designated by the supplier,
more than 80% of the goods or services, or substitutes of such goods or
services subject to the agreement, based on the purchaser’s purchases within
the previous calendar year, in the market for sales of motor vehicle.”.
Therefore, it introduced a major change regarding non-compete
obligation as the Former Communiqué set the relevant threshold at
30%.
The New Communique also introduced several new provisions with

regard to (i) equivalent and original spare parts, (ii) restrictions
hindering benefits of group exemption and (iii) changes in the supplier’s
market share which exceeds the thresholds determined in order to
benefit from the block exemption regime over time. 

Conclusion
Considering recent legislative studies undertaken by the Authority, the
Turkish Competition Authority focuses on harmonizing the Turkish
legislative framework regarding competition law with applicable
international best practices and in an effort to consider the most recent
international competition law practices in its assessment of the
undertakings’ conducts and M&A transactions.
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